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Zoning and land use:
R.I. among most restric  ve states
Cato Institute study: Ocean State has third 
toughest zoning and eighth toughest land-use 
regulations in America, driving up housing costs.

By Paul F. Eno Editor

Even in the midst of a stubborn housing shortage, 
Rhode Island has the third most restrictive zoning of 
any state in the nation, and the eighth most restrictive 
land-use regulations.

So says a recent study, Zoning, Land-Use Plan-
ning, and Housing Affordability, conducted by policy 
analyst Vanessa Brown Calder and released by the 
Cato Institute.

“The statistical results show that rising land-use 
regulation is associated with rising real average home 
prices in 44 states, and that rising zoning regulation is 

associated with rising real 
average home prices in 36 
states,” the study reports.

“In general, the states 
that have increased the 
amount of rules and re-
strictions on land use the 
most have higher housing 
prices.”

The study acknowledges 
the value of regulation that 
aims “to achieve various 
safety, environmental and 
aesthetic goals.” At the 
same time: “regulations have also tended to reduce 
the supply of housing, including multifamily and low-
income housing.”

Vanessa Brown Calder

2018 tax reform legisla  on:
HELOCs might be preserved a  er all 

In welcome news for remodelers, law allows 
deductions for 'substantial improvements' to 
homes.

National Association of Home Builders

As the dust settles on last month’s tax-reform debate, 
remodelers and their clients may see confl icting infor-
mation about home equity credit lines (HELOCs) and 
second mortgages — traditionally, important funding 
sources for major home renovation work.

In a recent letter, the National Association of Home 
Builders (NAHB) asked Treasury Secretary Steven T. 
Mnuchin and the IRS to weigh in.

“As most major remodeling projects are fi nanced us-
ing debt secured by the buyer’s home, the deductibility 

of interest paid on loans used to 
substantially improve a home is 
the lifeblood of the industry,” the 
letter said.

While the new law no longer 
allows home owners to deduct 
the interest on HELOCs if they 
are using the equity for tuition, a 
new car or a vacation, the bill does 
carve out money used for “sub-

stantial improvements” to their homes, so long as the 
combined total of their fi rst and second mortgages and 
HELOC balances does not exceed the $750,000 limit 
on mortgage amounts qualifi ed for interest deductions.

While that's lower than the $1.1 million for the 
fi rst mortgage and home-equity debt combined before 

David Logan

see HELOCS...page 27
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Spotlight: Cost of  Construction
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National Association of Home Builders

More rotten news about wood: Largely 
as the result of the tariffs imposed by the 
U.S. Commerce Dept., and related negotia-
tions over NAFTA, among the U.S., Canada 
and Mexico, grinding to a halt, prices for 
softwood lumber imports have skyrocketed 
30 percent since Hurricane Harvey hit last 
summer.

That's the word from the National As-
sociation of Home Builders (NAHB).

As of the last week in January:
“This was the highest week-end futures 

price we have on record, dating back to 
January 1995,” said David Logan, NAHB's 
director of tax and trade policy analysis.

“There was a short reprieve for price 
increases following the hurricanes, but 
prices have risen (in early 2018).”

Not so OSB
Unlike lumber, OSB (oriented strand 

board) prices had been steadily declining 
in recent months. 

However, those declines came to an 
end when prices jumped 6 percent in the 
first week of February. The good news 
is that those increases are expected to be 
short-lived.

NAFTA hang-ups
The near-term outlook appears uncer-

tain, as softwood lumber negotiations seem 
to be at a stalemate. 

Canada has fi led a complaint with the 
World Trade Organization as well as the 
NAFTA arbitration panel, accusing the U.S. 
of violating international trade rules.

“Using history as a guide, the most likely 
path forward is a lengthy litigation process 
during which lumber prices remain high,” 
Dr. Logan said. 

“Futures prices for 2018 delivery have 

Lumber prices soar
increased substantially in recent weeks, 
suggesting that fi nancial markets believe 
negotiations will be prolonged."

It's well known that home builders are 
among the major U.S. consumers of soft-
wood lumber. 

According to NAHB estimates, the ef-
fects of the increased prices will cause the 
following increases in costs (assuming the 
conventional price elasticity for housing 
demand of -1) a:

• $1,360 increase in the price of an aver-
age single-family home

• $478 increase in the market value of 
an average multifamily home

• $1.1 billion reduction in investment in 
single-family structures, and

• $147 million reduction in investment 
in multifamily structures.

For more information, go to NAHB.org 
or Housingeconomics.com.

REQUEST FOR PROPOSALS (RFP) for
24,500 S.F. PARCEL IN PAWTUCKET, R.I.

PAWTUCKET REDEVELOPMENT AGENCY

The Pawtucket Redevelopment Agency (PRA) is seeking development proposals for 
a 24,500 s.f. parcel of vacant land located on Middle Street. The property is owned by 
the PRA. The PRA is seeking to enter into an agreement with a qualifi ed developer to 
develop vacant property.

  The PRA is seeking proposals which will reuse this long vacant parcel to provide 
new construc  on in a mixed-use neighborhood that has seen nearby property owners 
make substan  al improvements to their proper  es. The property is currently zoned 
Riverfront District 3 (RD3). The PRA is desirous of responses which consider:

● Any of the uses that are allowed by right in the RD3 zone.
● A site and building design which respects the mixed-use character of the neigh-

borhood.
● A site and building design that is LEED cer  fi ed.
● A thorough descrip  on and recita  on of all aspects of the proposed fi nancing for 

the redevelopment of the site, including any proposed public fi nancing vehicles to be 
explored.

Deadline for RFP Submission is Friday, March 23, 2018. To obtain a copy of the RFP, 
please contact Mary Bourdeau (401) 728-0500 ext. 439 or mbourdeau@pawtucketri.
com) or visit the City of Pawtucket municipal website: www.pawtucketri.com. 
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Builder / Remodeler 
Thomas Ferreira 
Ferreira & Grimo GNL Contractors 
26 Kickemuit Ave., Bristol, RI 02809 
Sponsor: Mike Guertin - Michael R. Guertin Inc.
 
Kenny Medeiros 
747 Centerville Rd., Warwick, RI 02886 
Sponsor: Gregorio Guzman - G2 Remodeling LLC 

Michael Hopp 
MJH Construction 
27 Miner St., North Providence, RI 02904 
Sponsor: Michael Valente - Valente Construction 

Matthew Salvato 
Salnaude Construction LLC 
133 Hazard Rd., West Greenwich, RI 02817 
Sponsor: Carol O'Donnell - CRM Modular Homes 

Charles Gadbois 
Wellen Construction Co., Inc. 
488 Boston Post Rd., East Marlborogh, MA 01752 
Sponsor: David A. Caldwell Jr. - Caldwell and Johnson Inc.
 

Subcontractor 
Elliott Anderson 
282 Bayview Ave., Cranston, RI 02905 
Sponsor: Brian Reid - Reid's Remodeling
 
Hamideh Rezaei-Kamalabad
Kamalabad Custom Build 
282 Bayview Ave., Cranston, RI 02905 
Sponsor: Kenneth Coury - Riverhead Building Supply 

Supplier 
Paul Chaloux 
CertainTeed™ 
60 Barndoor Hill Dr., Suffi eld, CT 06078 
Sponsor: Steven Carlino - Douglas Lumber 

Anthony Marin 
Specialty Forest Products Inc. 
13 Rosenfeld Dr., Hopedale, MA 01747 
Sponsor: David A. Caldwell Jr. - Caldwell and Johnson Inc.

Eric Pride 
TradeWinds 
34 Cross St., Westerly, RI 02891 
Sponsor: Timothy A. Stasiunas - The Stasiunas Companies 

see MEMBERS...page 27
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RIBA Calendar of  Events

LOOKING AHEAD!
◊March 6th: RIBA Monthly Board of Directors Meeting - 4 p.m. networking, 4:30 p.m. business mee  ng, RIBA headquarters, 
East Providence. RIBA members are invited to a  end for informa  onal purposes. For more informa  on and to register, con-
tact Elizabeth Carpenter, ecarpenter@ribuilders.org, or call (401) 438-7400. 

◊March 5th: State-Mandated Continuing Education for Contractors - 5 Credit Hours -  Topic is OSHA Safety ReviewTopic is OSHA Safety Review. 
Details on page 19.

◊March 7th: Networking and Presentations on Insurance and Banking - Sponsored by RIBA's Professional Women in Build-
ing Council, 6-8 p.m., Pella Windows & Doors Showroom, 20 Commerce Way, Seekonk, Mass. For more informa  on and to 
register, contact Carol O'Donnell at crmmodularhomes@aol.com. Details on page 10.

◊March 15th: State-Mandated Continuing Education for Contractors - 5 Credit Hours -  Topics are Exterior Water Manage-Topics are Exterior Water Manage-
ment: Roofs and Walls, and Common Construction ment: Roofs and Walls, and Common Construction Regula  ons. Details on page 19.

◊March 22nd: 8 Hour Lead-Safe Remodeler/Renovator Course - 7:45 a.m. to 4 p.m., RIBA Headquarters, East Providence. 
Course is FREE for members with a $40 materials/registra  on fee, $110 for non-members with a $40 materials/registra  on 
fee. This course is required to obtain or renew a Lead Safe Remodeler/Renovator Cer  fi ca  on, which is necessary for work in 
all pre-1978 buildings in Rhode Island. No admi  ance without pre-registra  on and payment. To register, contact Sheila Mc-
Carthy, smccarthy@ribuilders.org, or call (401) 438-7400. Details on page 20. 

March 23: Educa  onal Event - Sponsored by J&J Materials. Earn one con  nuing educa  on unit (CEU) for the American Ins  -
tute of Architects (AIA) with health, safety and welfare (HSW) and one for Green Business Cer  fi ca  on Inc. (GBCI) for LEED AP 
credits. For details, please contact Helder Sousa at hsousa@jjmaterials.com or (508) 294-6216.

◊April 5th-8th: Rhode Island Home Show, with the Garden & Flower Show - Sponsored by the Rhode Island Builders Associa-
 on. Exhibit space on sale now. Details on page 8.

◊April 5th: Networking at the Professional Women in Building Council Booth, Rhode Island Home Show - Rhode Island Con-
ven  on Center, 5-9 p.m. Details on page 10.

◊April 12th: State-Mandated Continuing Education for Contractors - 5 Credit Hours -  Topic is Advanced Framing, Air Leak-Topic is Advanced Framing, Air Leak-
age Testing / Sealing, Frost-Protected Foundationsage Testing / Sealing, Frost-Protected Foundations. Details on page 20.

◊April 17th: State-Mandated Continuing Education for Contractors - 5 Credit Hours -  Topics are Confined Spaces, Asbes-Topics are Confined Spaces, Asbes-
tos Awareness, Mold Awarenesstos Awareness, Mold Awareness. Details on page 20.

◊June 7th: Annual Networking Barbecue - Sponsored by Douglas Lumber, Kitchens & Home Center. FREE for members and 
non-members, RIBA headquarters, 4-7 p.m. Details on page 11.

More information, registration and payment for most RIBA events is available at RIBUILDERS.org.
◊ Indicates a RIBA-sponsored event.Indicates a RIBA-sponsored event.  

Designates a course eligible for Rhode Island state-mandated continuing education credits. Contact RIBA for confirmation.
(S) Class will be taught in Spanish.Class will be taught in Spanish.

Visit RIBAEducates.com for access to 24-7 continuing education! 
Online courses include Scaffold Safety, Workplace Safety, Confi ned Spaces, Ladder Safety and more, each worth one 
credit hour of state-mandated continuing education. Just as with RIBA's on-site courses (see pages 21 and 22), online 
courses are FREE of tuition charges for members and their employees. Just use your coupon at the online checkout. 

NEED A COUPON CODE? CALL RIBA AT (401) 438-7400. Non-members: $12 per course. For information about online or 
on-site courses: Contact Sheila McCarthy smccarthy@ribuilders.org or (401) 438-7400.

Take RIBA classes online at RIBAeducates.com
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RIBA stands by members,
helps them thrive

This is the ONLY print advertising 
venue specifically targeted 

to Rhode Island’s residential 
builders and remodelers!

Call 401-250-5760 for a rate sheet.
Or visit ribuilders.org/

marketing-opportunities

“Every Man has a Prop-
erty in his own Person, so 
that the labour of his Body, 
and the Work of his Hands’ 
are his. Therefore whatso-

ever ‘he removes out of the State of Nature hath provided, and 
left it in, he hath mixed his Labour with  . . . and thereby makes 
it his Property.’"

John Locke, Two Treatises of Government, 1689

The very best part of holding the offi ce of president of the Rhode 
Island Builders Association over the past year and a half has been 
the opportunity to meet with new members who are just starting 
with the formation of their companies. This encompasses a broad 
range of trades and services, but there are a number of common 
themes that consistently repeat themselves.

The most common new company often involves a sole propri-
etor going “out on their own” – the smallest of the small businesses, 
so to speak. Usually working out of their house or apartment, 
usually working all day in the fi eld, meeting customers, doing the 
books and the estimating nights and on weekends. 

The “offi ce” is usually a pickup truck. 
This is what a true start-up company looks like – it’s what my 

family’s company looked like in 1968, and what the great number 
of RIBA’s members looked like once upon a time. 

Hard, risky and not for everyone
Owning your own business is not simply cashing checks and 

doing whatever you want, whenever you want. It’s hard, it’s risky, 
and it’s not for everyone. So, I like to ask people why they are 
motivated to “go out on their own.” 

The answers vary a bit, but they all come down to what a very 

recent prospective member told me: “I want more.” 
I like that answer a lot, three simple words that convey an 

enormous meaning. It’s the reason I included the quote at the 
beginning of this essay. 

John Locke, an English moral philosopher, was an enormous 
infl uence on our Founding Fathers at the birth of our country. Locke 
believed everyone had a right to “Life, Liberty and Property.” There 
is an echo, a century later, in the Declaration of Independence “Life, 
Liberty and the Pursuit of Happiness.” This was not an accident.

RIBA role
Since 1945, RIBA has played an important role in our industry, 

helping these start-ups grow and thrive. Today, RIBA provides 
the pre-registration class, insurance, education and networking to 
these new companies. 

The regulatory world is a more complex place than in 1945, 
but other than that, I believe much remains the same. Our industry 
has been built by those with skills, strong work ethics, guts and, 
ultimately, a desire for “more.” 

We don’t much care about your level of education, where you’re 
from, and what mistakes you may or may not have made in your 
younger days. Work hard, be honest in your business practices, and 
you can succeed in the residential construction industry. 

As Bill Parcells would say, “You are what your record says you 
are.” In the NFL, it doesn’t matter how you got there, but that you 
got there, and when you had the chance, you produced.

The point here is that it's deeply assuring to see the number of 
people who are taking the risk to start out on their own, because 
they want more, and there is the opportunity there for them to do 
so. Based upon what I've seen, there is every reason to believe that 
the future of our industry, and of our state, is bright. I'm proud to 
say that RIBA plays an important role in that regard. 
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Over 80 members and guests turned out 
for the Rhode Island Builders Association's 
February Networking Night.

Not only did attendees enjoy food and 
drink, courtesy of the event sponsor, Inno-
vative Visuals, but there was great interest 
in what the sponsor had to offer: 3D interac-
tive tours of interior jobsites and buildings.

Innovative Visuals owner Doug Finglis, 
who hadn't planned to offer a formal pre-
sentation, found himself doing so because 
of enthusiasm from those present.

Meanwhile, RIBA staffers and the team 
from Builders Insurance Group were on 
hand to mingle with members, answer ques-
tions, and introduce potential members to 
the benefi ts of belonging.

Watch these pages, and RIBuilders.org, 
for details on more networking events. Find 
out about Innovative Visuals at Innovative-
Visuals.com.

RIBA Happenings: February Networking Night

Sponsored by Innova  ve Visuals

Huge turnout, much interest
mark networking event

Doug Finglis of 
Innovative Visuals 
introduces attendees to 
the wonders of 3D.
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RIBA Happenings: February Networking Night

◄
At the Rhode Island Builders Association's February 
Networking Night, architect Monika Kraemer, at left, fi nds 
out about 3D virtual tours from Laura Vaillancourt and Doug 
Finglis of Innovative Visuals, sponsor of the event.

►
Enjoying the evening and catching up are, from left, 

Joe Costa of Douglas Lumber, Kitchens & Home Center; 
Mark Shuman of Pella Windows and Doors; and Ken Coury 

of Riverhead Building Supply.
Member Relations Coordinator Elise Geddes, left, presents 
Denise Melucci of Redi-Footing with a copy of The Rhode 
Island Builder. ▼

▲
From left, Chris Grace of Wickford Appliance & Lighting 

chats with Mike O'Rourke and Denis Habza of 
Superior Plus Energy Services. Past RIBA President Steve Gianlorenzo, with Henry DiLibero 

of Libra Excavating and Ken Jones of 
Ken Jones Construction.
◄

▲ Refreshments included pizza, calzones, wraps, soda, wine 
and beer.
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RIBA Happenings: 68th Annual Home Show

Now including the Rhode Island Garden and Flower Show

RIBA's 2018 Home Show:
Get your exhibit space now!

WHEN: Thursday April 5th through Sunday, April 
8th      
WHERE: Rhode Island Convention Center, 
Providence     
FOR INFORMATION & EXHIBIT SPACE: 
Contact Bob Yoffe at (800) 963-3395. 

We're into the last month before the Rhode Island 
Builders Association's top event of the year: the Annual 
Home Show!

Since fall in these pages, you've read glowing ac-
counts, from RIBA member exhibitors, including 
builders, remodelers and suppliers, of how the Home 
Show has become a vital annual marketing tool for their 
products and services.

 Many exhibitors started small, then expanded their 
Home Show presence as visitor response increased and 
more and more leads turned into paying jobs. So take a 
lesson from your fellow members: Reserve your exhibit 
before it's sold to someone else!

Even if you've never exhibited before, this will be 
the year to do it, because popular attractions from past 
years will return, and they will be joined by some new ones that 
can only be described as spectacular! They will surely attract many 
new visitors to the show. 

New attractions
New attractions include Springtime Floral Fusion, with hang-

ing fl oral arrangements, a water fountain, Zen garden, a fi re pit, 
garden and decorative fl oral displays, a greenhouse and a shed 
garden. There will even be a contest for the best display, which 
visitors will love.

The Designer Showcase returns, bigger than ever. Complete 
with kitchen and bath displays, there will be interior design, audio 
and video suggestions, furniture and art ideas, along with complete 
landscaping, including a piazza and fountain. There will be at least 
12 design vignettes.

The popular Energy Expo returns, with the Solar-Powered 
Greenhouse, insulation exhibits and more. Also featured will be 
The Home Technology Experience; Landscape Solution Center, 
along with myriad demonstrations and seminars, from cooking to 
art and furniture, to interest visitors.

RIBA offers help with exhibit design, and members who exhibit 
receive a 5 percent discount on booth rates. 

As an added bonus, contractor members can meet and even work 
with their future employees. Under the eyes of their instructors 
and trade professionals, hundreds of career and technical education 
(CTE) students of all trades engage with the show. 

One RIBA member who never misses the Home Show is Alex Mitchell 
and Meridian Custom Homes. At last year's show, staffers welcome new 
clients.

see HOME SHOW...page 29
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in our April edition.
In another matter, the board decided to 

temporarily suspend RIBA's construction-
document service so all forms can be 
reviewed and updated.

RIBA members are invited to attend 
the public portion of the monthly Board 
of Directors meetings, which usually take 
place on the fi rst Tuesday of each month 
at RIBA’s East Providence headquarters. 
Please contact Elizabeth Carpenter at (401) 
438-7400 or ecarpenter@ribuilders.org for 
more information.

RIBA Happenings: Board of  Directors

Board hears legisla  ve docket 
and more in full agenda

Members get down to business at the February 6th Board of Directors meeting at 
Rhode Island Builders Association headquarters. 

By Paul F. Eno Editor

Legislative updates, bylaw revisions for 
the Builders Insurance Group, and a signifi -
cant legal decision that benefi ts members 
all highlighted a busy agenda for the Rhode 
Island Builders Association’s Board of 
Directors on February 6th.

The board considered and voted on sev-
eral bylaw changes regarding the Builders 
Insurance Group, a RIBA subsidiary.

RIBA Executive Director John Marcan-
tonio provided updates on the Rhode Island 
Home Show, scheduled for April 5th-8th at 
the Rhode Island Convention Center, Provi-
dence. Preparations continue to solidify 
for the association's biggest annual event. 
See Page 8. 

The legislative scene
Mr. Marcantonio also updated the board 

on RIBA's legislative agenda, its priorities, 
organizations that are partnering, and prog-
ress thus far in the 2018 General Assembly 
session. 

Brian Silva of Restivo Monacelli re-
ported on his fi rm's recent review of RIBA's 
fi nancial position, pronouncing the associa-
tion in strong condition.

Landmark legal decision
Executive Director John Marcantonio 

updated the board on the successful tax-
hearing battle by a Newport-based builder 
member who fought a claim by the Division 
of Taxation. 

The state alleged that, because he 
marked up the cost of building materials 
used in jobs, he was a retailer, and owed 
some $250,000 in back sales taxes.

A hearing offi cer nixed this claim, set-
ting an important protective precedent for 
the construction industry. Watch for a story 
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RIBA Happenings: Professional Women in Building
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RIBA Happenings: June Event

Networking BBQ slated for June 7
WHEN: Thursday, June 7th, 4 to 7 p.m.   
WHERE: Rhode Island Builders Association 
headquarters, 450 Veterans Memorial Pkwy. 
#301, East Providence 02914    
COST: FREE      
FOR INFORMATION & TO REGISTER: 
Contact Elise Geddes at egeddes@ribuilders.org, 
or call (401) 438-7400.

It’s the Rhode Island Builders Association’s 5th An-
nual Networking Barbecue, generously sponsored by 
Douglas Lumber, Kitchens & Home Center! This is one 
of RIBA’s most popular networking events of the year 
for a number of reasons.

“Not only do members come to enjoy hamburgers, 
hot dogs, barbeque chicken and a nice cold beer; but 
there are so many people to network with that we have 
to expand our space out the back door!” says RIBA 
Member Relations Coordinator Elise Geddes. 

“Plus, Douglas Lumber will have building products on display, 
with representatives there to answer questions.”

As always, this networking event is FREE for RIBA members 
and their guests. Bring a non-member colleague so they can see 

Nearly 70 members and guests turn out for the Rhode Island Builders 
Association's 4th Annual Networking Barbecue in 2017. More are expected 
this year.

RIBA's headquarters, meet the staff, and fi nd out about the many 
benefi ts of membership.

Mark your calendars and check back for details as the date 
approaches!
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Building in Rhode Island

The Oaks: A conven  onal development
with a crea  ve twist

Obtaining approvals was no picnic, 
but this 75-lot subdivision in Coventry 
is family-oriented and a major 
success.

By Paul F. Eno Editor

“When it came to designing these 
homes, I thought the housing inventory in 
Rhode Island was a little stale. So, I made 
the exteriors of the houses very attractive, 
and offered pretty much all fresh floor 
plans.”

That’s the word from Robert E. DeB-
lois of DeBlois Building Co., a longtime 
member of the Rhode Island Builders 
Association and developer of The Oaks, a 
75-lot subdivision off Colvintown Road in 
Coventry. Lots are half-acre.

The Oaks is a little different these days 
because, well, it’s so normal.

“This isn’t an over-55 community like so 
many developments today,” says Bob. “It’s 
a traditional family neighborhood. We’re 
loaded with kids! In fact, there have been 
at least a dozen births here so far.”

The Oaks has been attracting families 
since the fi rst home sale in 2014.

Last phase
“We’re into the last construction phase, 

and we’ve closed on over 50 homes,” says 
Bob, whose son, Beau, is the day-to-day 
construction foreman.

“It’s traditional, middle-income family 
housing,” Bob explains. “The homes have 
a classic, colonial look. We’re attracting 
mostly second-time buyers, but there are 
some fi rst-time buyers too.”

While buyers are mostly young families, 
there are six or seven over-55 “empty-
nesters,” according to Bob.

 “We have two ranch-style designs for 
that market. And we have fi ve two-story 
plans. We built one of each on spec, and 
that has helped us sell other homes because 
people can see a fi nished product,” Bob 
states.

Inside, customers may choose their own 

cabinets, fl ooring, paint colors, lighting and 
plumbing fi xtures, along with optional de-
sign features such as beamed ceilings. Gas 
fi re places, central air, archway openings, 
hardwoods and crown moldings on the 
fi rst fl oor, and much more, are standard. 
Outside, buyers can decide on elevation, 
roof color and siding.

Prices start at $363,900.
Bob took The Rhode Island Builder on 

a walking tour of The Oaks one chilly day 
last December.

“You’ll notice that, in this house, you 
walk in the front door and there’s no stair-
case. It’s wide open,” he explained. 

“The staircase is tucked around in the 
mudroom. People like that. Some designs 
are a little more traditional, but all of them 
have front porches with mahogany deck-
ing, multi-textured siding, and all nine-foot 
ceilings on the fi rst fl oor. There are many 
different options for customization,” Bob 
continued.

Long approval times
No shocker to any builder member of 

RIBA, it took a while to obtain all the neces-
sary approvals for The Oaks, even though 
Bob used the comprehensive permitting 

process, which is supposed to expedite 
things. 

“I had the land under contract in ’04, but 
it took eight and a half years to get approv-
als,” Bob explains, adding that there was 
municipal water available, but not sewers. 

So, septic systems had to be installed. 
And Coventry’s impact fee is fee is brutal: 
$7,596 per unit, second only to that of East 
Greenwich. 

“My original proposal was for 95 lots: 
76 market-rate and 19 affordable. The 
fi nal settlement, arranged though the Su-
preme Court’s mediation process, was 74 
market-rate homes, with one affordable,” 
Bob declares. 

There’s more: The Oaks is on a path 
to growth. Bob just bought the property 
next door, and as of The Builder’s visit in 
December, planned to start work on more 
homes on January 14th.

Bob DeBlois has been building homes 
in central and southern Rhode Island since 
1983. He has served on the Rhode Island 
Building Code Standards Committee since 
1999, and on the RIBA Board of Directors 
for many years. 

For more information on The Oaks, visit 
Theoaksri.com.  

Builder/developer Bob DeBlois, left, with his son and project manager, Beau, at 
The Oaks sales center.
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Building in Rhode Island

►
Bob DeBlois shows off a typical kitchen in one of the 

model homes at The Oaks.

▲►
The setting at The Oaks says "traditional neighborhood," 

and many young families have already moved in.

◄
Bob and his team are proud of attractive features like top-
shelf windows, doors and molding. ▼

▲►
Features include elegant bathrooms and walk-in closets, 

along with perfect bedrooms for children.
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“We’ve been together all along,” Glenn 
declares.

They founded LDL studios in 1996, 
but it was a part-time business for the 
fi rst few years.

“We had jobs with other fi rms, but we 
did freelance work, such as additions to 
relatives’ houses and some small com-
mercial projects,” says Glenn.

Work was steady, so Glenn made LDL 
his full-time job in 2001. Two years later, 
Gary left his job with a Boston fi rm to 
join his brother.

Today, LDL Studios is roaring along, 
specializing in hospitality venues, espe-
cially hotels, restaurants and spas. For the 
fi rst six to eight years, LDL’s projects were 
mostly in New England, and as far south 
as New Jersey. But the fi rm’s reputation 
quickly grew.

“For the last 10 years, we’ve gone 
national,” Glenn states. “We now have an 

offi ce in Houston and a sales offi ce in Phoenix.”
Working with high-profi le clients has enhanced LDL’s reputa-

tion and provided inspiration, Glenn points out. Among these have 
been Providence-based celebrity chef John Elkhay and his Chow 
Fun Food Group. 

“Working on John’s local restaurants has been challenging, 
inspiring and generally amazing,” Glenn says. 

LDL has also worked on food-service venues at the Yale Uni-
versity campus.

“It’s been an amazing last 12 years!”
Now, with a staff of 10, LDL looks to the future. And the Rhode 

Island Builders Association is helping.
“We joined RIBA because there are many benefi ts for us that 

might surprise you. There are networking and resources that we 
need. If we need someone in a trade, they’re in RIBA. That even 
goes for ‘lost trades,’ such as ironmongers and woodstone oven 
builders, whom we require in specialty food-venue designs,” 
Glenn says.

Sure enough, the Lepores found a woodstone oven builder, 
based in Uxbridge, Mass., among RIBA’s members, and he works 
all over the country.

Gary Lepore points out another member benefi t.
“When we fi rst started out, there was an almost adversarial re-

lationship between architect, contractor and client,” Gary explains. 
“Today, we need to work side by side with contractors and clients. 
We have to roll up our sleeves together. It’s too expensive to do 
otherwise. RIBA helps us accomplish that.”

Find our more at LDLstudio.com.

Member News

Member Profi le: Glenn & Gary Lepore of LDL Studios

Twin successes mark their path

LDL Studios Ltd.
Principals: Glenn and Gary Lepore
RIBA member since: 2016
Focus: Architectural Services
Serves: National
Founded: 1996
Based: Providence, Rhode Island 

Glenn and Gary Lepore

By Paul F. Eno Editor

They’re based in a decommissioned, 
19th century fi re station on Putnam Street 
in Providence, and their staffers work out 
of what used to be the horse stalls. But 
don’t let the vintage surroundings fool 
you. This is the home of LDL Studios, 
a sought-after architectural fi rm with a 
national reach.

“Good design begins with being open 
to the endless possibilities that exist with 
materials, texture, light and sound,” says 
Glenn Lepore who, with his twin brother, 
Gary, are the principals at LDL (Lepore 
Design Ltd.) Studios.

Glenn and Gary are both fi rst-gener-
ation architects whom fate has led along 
the same path.

“You can certainly call us a family 
business,” says Glenn. “Even our dad 
sometimes helps, because he likes to play 
golf with the clients.”

Dad wasn’t an architect, however. He was an innkeeper for 
Holiday Inns.

“We’re Barrington natives, but we moved extensively through-
out the country as children because of our dad’s job,” Glenn recalls. 
“We lived in Saratoga Springs, New York; Texarkana, Texas; 
Concord, New Hampshire, but we came back to Rhode Island for 
high school and college.”

Both boys were “drawn” to architecture at the same time and 
for the same reason.

“Drawing and building models in grammar school awakened 
our interest in architecture,” Glenn says.

So, when it came time for college, the brothers came home to 
the Ocean State, and the Rhode Island School of Design. Gary 
studied architecture, and Glenn specialized in interior architecture.

After graduation from RISD, both men headed for England, 
where they earned their master’s degrees at the Architectural As-
sociation School of Architecture in London.
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Advertisement

This special section consists of paid advertising. The Rhode Island Builders Association does not endorse specifi c products 
and is not responsible for claims or representations made in advertisements.

At Coventry Lumber:  
Zuri® Premium Decking 
by Royal®

With Zuri® Premium Decking by Royal® 
the closer you look, the better it gets. And 
the better it refl ects on your reputation as 
a building professional who cares about 

matching beautiful decking to accentuate the perfect 
home.
Zuri Premium 

Decking is 
backed by a 
25-year limited 
warranty. Zuri 
decking products 
are free from 
manufacturing 

defects in material and will not rot, peel, fl ake, corrode, 
blister, split, chip or fade unevenly when exposed evenly. 
This is peace of mind and, as a builder of quality, you can 
pass on this satisfaction to your customers.
When you approach decking with the goal of giving the 

homeowner everything and leaving them wanting nothing, 
you will choose Zuri Premium Decking. It’s inevitable. 
Find out more about Zuri and the fi ve beautifully rich 
ways to distinguish homes and outdoor living spaces in 
Chestnut, Walnut, Pecan, Brazilia and Weathered gray.
Find out more at Coventry Lumber Inc. in Coventry, or at 

our fi ne Connecticut locations! 
Coventry Lumber Inc., Coventry, R.I. 401-821-2800

Lenihan Lumber Inc., Waterford, Conn. 860-443-1167

West Haven Lumber Inc., West Haven, Conn. 

203-933-1641 • coventrylumber.com Previous Page

At UBS: 
The Andersen® 

Architectural Collection!

The Architectural Collection from Andersen® is a 
luxury offering dedicated to style, performance 
and design. But before Andersen even designed 
this product line, they researched how windows 

contribute to architectural style. 

  The result 
is a series of 
windows and 
doors that was 
carefully designed 
with authentic 
architectural style 
in mind. Every 
sash, every piece 
of hardware and 
every accessory easily comes together to allow you to 
create the home style your clients are after. 

  Andersen is the most trusted window brand among 
builders. The extensive collection of products offers the 
ability to deliver aesthetics and reliable performance in 
any climate. And United Builders Supply (UBS) is there 
for you, from project design to closing, with industry 
leading support and service. 
  Learn all about it at our four different locations in Rhode 
Island and Connecticut. 
  Find out why it makes smart money-sense to buy your 
building materials at UBS!
United Builders Supply, Westerly & Richmond, R.I. 
Waterford & Niantic, Conn. • 800-439-2832
www.unitedbuilderssupply.com • Previous page
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WHEN: Monday, March 5th, 7:45 a.m. to 1:30 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: FREE for members and their employees, with a 
$15 materials/registration fee. A $150 charge for non-
members and a $15 materials/registration fee.    
DEADLINE TO REGISTER: One week before class. No 
admi  ance without pre-registra  on and payment.    
FOR INFORMATION AND TO REGISTER: Contact 
Sheila McCarthy at smccarthy@ribuilders.org, or call (401) 
438-7400.

Join instructor Scott Asprey for an "OSHA Safety Review" to 
improve your knowledge and compliance, and avoid accidents 
and costly fi nes. 

Subjects will include a review of jobsite safety rules, fall pro-
tection, ladders and scaffolding, and confi ned spaces.You must 
pre-register for this course. 

There will be no admittance without pre-registration. Payment 
is due upon registration. 

Participants must provide proof of employment with a member 
company for the class to be free. 

Lunch is included.

WHEN: Thursday, March 15th, 7:45 a.m. to 1 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: FREE for members and their employees, with a 
$15 materials/registration fee. $150 for non-members, 
with a $15 materials/registration fee.   
DEADLINE TO REGISTER: One week before class 
FOR INFORMATION AND TO REGISTER: Contact 
Sheila McCarthy at smccarthy@ribuilders.org, or call (401) 
438-7400.

Learn about weather resistive barriers (WRBs), fl ashings and 
exterior water management, including roof details. 
All siding installations leak, so you need a properly detailed and 

fl ashed WRB to keep water out of the house. See common prob-
lem areas to pay extra attention to, and how to fl ash doors and 
windows to comply with the building code. Learn whether or not 
rigid exterior insulation foam can be used as a WRB and how 
fl ashing details change when it is. 
You must pre-register for this course. There will be no admit-

tance without pre-registration. Payment is due upon registration. 
Participants must provide proof of employment with a member 
company for the class to be free. Lunch is included.

Con  nuing Educa  on for Contractors
Courses headlined in RED on the Educa  on Pages qualify for state-mandated con  nuing educa  on requirements. 

See the chart below to fi nd out when you must fulfi ll your con  nuing educa  on requirements. 

Five Credit Hours:
Water Management for Walls - WRBs, Windows and Flashings

Cri  cal Roof Details - Underlayments and Flashing by Code
Common Construc  on Regula  ons in Rhode Island

March 15th

The Education Pages

Five Credit Hours: 
OSHA Safety Review

March 5th
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WHEN: Tuesday, April 17th, 7:45 a.m. to 1 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: FREE for members and their employees, with a 
$15 materials/registration fee. A $150 charge for non-
members and a $15 materials/registration fee.    
DEADLINE TO REGISTER: One week before class. No 
admi  ance without pre-registra  on and payment.    
FOR INFORMATION AND TO REGISTER: Contact 
Sheila McCarthy at smccarthy@ribuilders.org, or call (401) 
438-7400.

This course will cover: 
● Confi ned spaces, 
●  Asbestos awareness, and 
●  Mold awareness.

You must pre-register for this course. There will be no admit-
tance without pre-registration. Payment is due upon registration. 
Participants must provide proof of employment with a member 
company for the class to be free. Lunch is included.

WHEN: Thursday, March 22nd, 7:45 a.m. to 4 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: FREE for members and their employees, with $40 
materials/registration fee. $110 for non-members, with 
$40 materials/registration fee. Lunch is included.   
DEADLINE TO REGISTER: One week before class. No 
admi  ance without pre-registra  on and payment. 
FOR INFORMATION AND TO REGISTER: Contact 
Sheila McCarthy at smccarthy@ribuilders.org, or call (401) 
438-7400.

This course is required to obtain or renew a Lead Safe Remod-

8 Hour Lead-Safe 
Remodeler-

Renovator Course
March 22nd

WHEN: Thursday, April 12th, 7:45 a.m. to 1 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: FREE for members and their employees, with a 
$15 materials/registration fee. $150 for non-members, 
with a $15 materials/registration fee.   
DEADLINE TO REGISTER: One week before class 
FOR INFORMATION AND TO REGISTER: Contact 
Sheila McCarthy at smccarthy@ribuilders.org, or call (401) 
438-7400.

This course will cover several topics, including blower-door 
and air-leakage testing. This testing has been an Energy Code 
requirement in Rhode Island for some time, but soon the test 
results will matter when you apply for a certifi cate of occupancy 
anywhere in the state.

Other subjects will be advanced framing, using less material 
and labor, and frost-protected shallow foundations.

You must pre-register for this course. There will be no admit-
tance without pre-registration. Payment is due upon registration. 
Participants must provide proof of employment with a member 
company for the class to be free. Lunch is included.

The Education Pages

Five Credit Hours:
Advanced Framing: Codes and Prac  ces

Air Leakage Tes  ng / Blower Door and Air Sealing Strategies
Frost-Protected Shallow Founda  ons

 April 12th

RIBA reserves the right to limit the number of 
a  endees from a single company 

at courses taught on-site. 
For all courses, employees must provide proof of 

employment with a member company upon registra  on 
for class to be free of tui  on charges.

For informa  on, contact Sheila McCarthy
(401) 438-7400 or smccarthy@ribuilders.org

Five Credit Hours: 
Confi ned Spaces, 
Asbestos, Mold

April 17th

elers/Renovator certifi cation, necessary for work in all pre-1978 
buildings. This course covers the EPA's Renovation, Repair and 
Painting (RRP) requirements in Rhode Island and Massachusetts. 
A written exam is given at the end of the course. A passing grade 

allows attendees to apply for licensing through the Rhode Island 
Dept. of Health and the EPA. 
Pre-registration and a photo are required for your certifi cate. 

This must be a head shot only. E-mail it to smccarthy@ribuild-
ers.org at least fi ve days before the class.
No admittance without pre-registration and the photo. Payment 

is due upon registration. Participants must provide proof of em-
ployment with a member company for the class to be free.
Lunch is included.
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The tuition-free education available to Rhode Island Builders 
Association members and their employees is a benefi t that can 
mount into the thousands of dollars, especially with continuing 
education credits now mandated by both Rhode Island and Mas-
sachusetts.

“If you’re a non-member, just for the education alone, you’d 
pay roughly $1,800 for the 60 hours of courses we offer. And if 
you have employees, the cost would multiply exponentially,” says 
Executive Director John Marcantonio. 

"Sheila McCarthy, our dedicated education manager, works 
every day to ensure the educational offerings are the best they can 
be," Mr. Marcantonio adds.

Currently, RIBA classes are concentrated around topics like 
OSHA compliance, codes, lead certifi cations and renewals, Excel 
and other software, business skills, and courses that fulfi ll the 
state-mandated continuing-education requirement for contractors.  

“The state-mandated classes are free, but there’s even more 
value for members when they expand their knowledge as much 
as they can, stay on top of industry trends, and get the latest infor-
mation on construction technology and software, via other course 
selections. That’s where the value really kicks in,” he says.

In addition, there are plans to bring in courses that will fulfi ll 
Massachusetts requirements for members who work there, he 
indicated. In fact, free education is a prime reason to join RIBA, 
and it’s also a prime reason to stay. 

“It’s important not only to join RIBA to get these benefi ts. 
It’s important to keep your membership in good standing from 
year to year. If a member leaves, it interferes with our ability to 
share the education costs among all members through their dues. 
A rejoining member must wait two years to get back into the free 
education cycle.”

For more information, and to make suggestions, on RIBA 
education services, contact Ms. Mccarthy at (401) 438-7400 or 
smccarthy@ribuilders.org.

The Education Pages

As an added benefi t to RIBA's 
Education Program, our instructors are 

happy to speak with class attendees 
by phone, after class, if they have 
additional questions or issues to 

discuss.
For more information, contact Sheila 

McCarthy at RIBA
(401) 438-7400

or smccarthy@ribuilders.org

Tui  on-free classes 
are saving members 

thousands
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mean you don’t need an HIC. 
Ms. Horigan noted the most common 

violations of the HIC law.
• Operating without a valid HIC cer-

tifi cate.
• Unjustifi ably abandoning or failing to 

perform a project.
• Impermissibly demanding or receiving 

a deposit greater than one-third of the total 
contract price.

• Executing a residential services con-
tract that doesn’t contain legally required 
consumer-protection language.

For complete information and forms, 
visit https://www.mass.gov/register-as-or-
renew-your-existing-home-improvement-
contractor-registration. Or call 888-283-
3757.

Useful information for contractors work-
ing in Massachusetts also can be found on 
the OCABR blog at http://blog.mass.gov/
consumer/.

Massachusetts News

Resources 
for RIBA members who 
work in Massachuse  s
The Rhode Island Builder covers 

Massachusetts news relevant to mem-
bers of the Rhode Island Builders As-
sociation who work in our neighbor 
to the north and east.

Here are some sources of regula-
tory information and forms for con-
tractors who work in the Bay State, or 
who plan to. For education purposes, 
RIBA will shortly expand its educa-
tion programs to include courses 
required for work in Massachusetts.

Building Permits: Massachusetts 
has a statewide formula for building 
permits. Application forms may vary 
a little by municipality, but standard 
forms and information may be found 
at the Offi ce of Consumer Affairs 
& Business Regulation (OCABR) 
website: Mass.gov/ocabr.

Contractor Registration and 
Licensing: Massachusetts has licens-
ing for construction supervisors and 
registration for home improvement 
contractors. Find the details at Mass.
gov/topics/building-trades.

Also fi nd information about trade 
licensing at this site.

MassHousing: Similar to Rhode 
Island Housing, MassHousing is an 
independent, quasi-public agency 
that provides fi nancing for affordable 
housing in Massachusetts. 

Created in 1966, MassHous-
ing raises capital by selling bonds, 
and lends the proceeds to low- and 
moderate-income homebuyers and 
homeowners, and to developers who 
build or preserve affordable and/or 
mixed-income rental housing. Since 
its inception, MassHousing has 
provided more than $20 billion for 
affordable housing. Find out more at 
MassHousing.com.

CSL doesn't mean 
a contractor doesn't have to 

be registered too!
By Paul F. Eno Editor

What advice can the Commonwealth of 
Massachusetts offer Rhode Island residen-
tial contractors who work or want to work 
in the state?

“Make sure you know the home im-
provement contractor registration require-
ments (HIC) and abide by them,” said 
Jacqueline M. Horigan, spokeswoman for 
the Massachusetts Offi ce of Consumer Af-
fairs and Business Regulation (OCABR), 
which administers the HIC.

“About a year and a half ago, we were 
surprised to fi nd that many contractors who 
wanted to work in the state didn’t know 
about the HIC requirements, so we have 
been getting the word out,” Ms. Horigan 
added.

She suggested that some contractors 
may concentrate on the state’s construc-
tion supervisor license (CSL), an entirely 
separate requirement, and miss the HIC. Or 
they might have been confused when the 
Dept. of Public Safety, which previously 
oversaw the CSL, became part of the Offi ce 
of Public Safety and Inspections last year. 

 “There’s no need for HIC if you’re 
building new homes only or just working on 
commercial properties,” Ms. Horigan said.

Still, the HIC rules are very specifi c.
• Any contractor who performs home-

improvement work to an existing, one-
to-four-unit, owner-occupied home, with 
a value of $1,000 or more, must register 
as a home improvement contractor with 
OCABR. 

• HIC certifi cates of registration are valid 
for two years. If you are already registered, 
be sure to renew your registration before it 
expires. Otherwise, you may be subject to 
the same fees as fi rst-time registrants.

• Be sure that the name on your HIC 
certifi cate is the same as the name on your 
contracts with homeowners. If it isn’t, you 
might have trouble pulling permits.

• Just because you have a CSL doesn’t 
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Industry News

NAHB hails 
administra  on decision 

to delay WOTUS rule
The Environmental Protection Agency in February announced a two-year delay of 

the Obama-era “waters of the United States” (WOTUS) rule, giving the agency more 
time to work with the U.S. Army Corps of Engineers and replace it with defi nitions that 
provide needed clarity for those regulated by the Clean Water Act.

'We have been waiting a long time'
“This is a decision we have been waiting a long time for,” said National Association of 

Home Builders (NAHB) Chairman Randy Noel. “NAHB has provided formal testimony 
and explained to agency offi cials the consequences of this rule’s extreme overreach and 
the resulting confusion not only among property owners, but the regulators themselves.”

“The 2015 WOTUS rule developed by the Obama administration will not be applicable 
for the next two years, while we work through the process of providing long-term regula-
tory certainty across all 50 states about what waters are subject to federal regulation,” 
EPA Administrator Scott Pruitt said in a press statement.

In 2015, the Obama Administration issued a new defi nition of WOTUS to determine 
the scope of federal Clean Water Act jurisdiction. That defi nition – which would require 
builders and developers to obtain federal permits for activities in isolated ponds, dry 

see WOTUS...page 27

Using $3.34 million from various 
sources, the Dept. of Environmental Man-
agement (DEM), in partnership with The 
Nature Conservancy (TNC), The Champlin 
Foundation, and the Rhode Island Agri-
cultural Lands Preservation Commission 
(ALPC), has acquired the development 
rights to 369 acres in Exeter known as the 
Adams property.

Since 1985, 111 farms consisting of 
7,888 acres have been protected by the 
ALPC, working with DEM and other agen-
cies and organizations. 

Located in southern Exeter, near the 
border of Richmond and South Kingstown, 
the property is the second largest protected 
farm in the state, after Tuckahoe Turf Farms 
Inc. in Richmond. 

DEM buys 
development 
rights to 369 

acres in Exeter
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Legislative/Regulatory/Industry News

A historic mill village on a brownfi eld site in Smithfi eld will be 
revitalized, thanks to funding from Rhode Island Housing (RIH) 
and other sources.

The $11 million development, Georgiaville Village Green, will 
create 42 homes and support 75 jobs, according to RIH.

The RIH Board of Commissioners in January approved 
$837,000 in 2018 low-income housing tax credits (LIHTC), a 
fi rst mortgage of $190,000, and a second mortgage of $379,000. 

 “Housing is the foundation of a strong economy and essential 
for healthy communities to thrive,” said RIH Executive Director 
Barbara Fields. 

“Restoring this area will improve public health, protect the 
environment, and support our continuing efforts to increase the 
local supply of housing – as well as put Rhode Islanders to work.”

A former mill site 
The site was formerly home to the Narragansett Gray Iron 

Foundry – a mill building that was demolished by a previous 
owner. It is classifi ed as a brownfi eld site. Gemini Housing Corp. 
and Coventry Housing Associates Corp., the developers, have 
already begun remediation.

Georgiaville Village Green will include three one-bedroom, 21 
two-bedroom and 18 three-bedroom apartments located in nine 
buildings. The housing will be available to individuals and families 
earning less than 60 percent of the area median income (AMI), 
or $43,260 for a family of four. Five of the units will be reserved 
for individuals and families with disabilities earning less than 30 
percent of AMI, or $24,600 for a family of four.  

By Paul F. Eno Editor

“These are great programs that help both owner and tenant 
households address deferred maintenance, lead-paint abatement, 
energy effi ciency, roofi ng, mechanical systems, just about anything 
the home needs.”

That’s the word from East Providence Com-
munity Development Coordinator David Bachrach. 
His praise is for a federally-backed program avail-
able through at least nine Rhode Island communi-
ties, and which will interest members of the Rhode 
Island Builders Association, especially remodelers.

Based on funding from the HOME Program 
offered by the U.S. Dept. of Housing and Urban Development 
(HUD), community-based home-improvement programs are avail-
able in Coventry, Cranston, East Providence, Lincoln, Pawtucket, 
Providence, Smithfi eld, Warwick and Woonsocket. They help 
eligible homeowners repair and maintain their homes, and bring 

Community-based program helps
R.I. homeowners with code compliance

David Bachrach

them up to code.
“It won’t cover general remodels just for esthetics,” Mr. Ba-

chrach pointed out. “The program is income-based, according 
to how many are in the household. For the Providence-Warwick 
statistical area, (maximum eligible income) would be $40,400 for a 
one-person household, and $57,700 for a four-person household,” 
Mr. Bachrach said.

“Each (community) may provide a differing range of services 
but must follow the HUD regulations dictating eligibility.”

Even outside the nine communities listed, there are HUD 
programs that can assist eligible remodeling customers. HUD 
eligibility requirements vary by state and urban area. 

For more information, visit https://www.hud.gov/states/
rhode_island 

For an overview of HUD home-improvement programs for 
homeowners, visit: 

https://www.hud.gov/states/rhode_island/homeownership/
homerepairs.

Rhode Island Housing funds brownfi eld revitaliza  on
Other funding comes from various government and private 

sources.
If you have a development in mind, brownfi eld or otherwise, 

visit RIH at RIHousing.com, where applications for all programs 
are available.  

Jobs Bank con  nues to hum 
As 2018 got into full swing, so were the numbers at the Resi-

dential Construction Workforce Partnership's (RCWP's) Jobs Bank 
at RCWPjobs.com. 

As of January 15th, the number of job candidates had jumped to 
301, from 294 in December. There were 594 employers registered, 
up from 589 at the end of 2017. There were 50 job postings, a jump 
of 47 from December. There were 76 resumes posted on the site.

Signing up for an account at RCWPJobs.com is free, and em-
ployers are urged to do so even if they have no immediate hiring 
plans. Once you do hire, you'll know who's available and what 
their qualifi cations are. 

“When your company posts a job opening, it will be person-
ally managed. That’s because, as soon as it’s posted, I receive an 
immediate e-mail,” said RIBA Marketing Director Cheryl Boyd 
“I know who you are and what you’re looking for.” 

It’s the same process when a job candidate posts a resume.
"I pay personal attention," she said. 
For more details, contact Cheryl Boyd at (401) 255-5910 or 

cboyd@ribuilders.org. 
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Elizabeth M. Tanner
Director, R.I. Dept. of Business Regulation

A Conversation on Doing Business in Rhode Island

Elizabeth M. Tanner became director 
of the Rhode Island Dept. of Business 
Regulation in December. Previously, she 
was executive vice president of client 
services at the Rhode Island Commerce 
Corp., overseeing the Business Naviga-
tion Center and the Statewide Action 
Team (STAT) as well as all interactions 
between the agency and the public. Ms. 
Tanner worked on special projects to 
improve the interactions between busi-
ness and government. Before assuming 
her posts with the state, she owned a law 
practice in Bristol for nearly 10 years 
and was part owner of a real estate 
specialty service business. Ms. Tanner 
holds an undergraduate degree in politi-
cal science from the University of Rhode 
Island and a law degree from the Western 
New England University School of Law. 
She lives in Bristol.

THE BUILDER: You did a great 
deal on behalf of small business as an offi cial of the Commerce 
Corp. How do you plan to carry this over to your new position 
with DBR?

TANNER: Actually, I’m bringing a large portion of my work 
at the Commerce Corp. over to DBR, especially the work we were 
doing to streamline the building-of-a-building process. 

You might recall that our fi rst effort at the Commerce Corp. 
was to streamline how to open a restaurant. That resulted in a list 
of “gaps” we felt we had to deal with: Things that have to hap-
pen behind the scenes to make the process better. We’re almost 
fi nished with the restaurant process, and we’ve started looking at 
the building process and how that can be streamlined.

One item that has already come out of that is the need for ad-
ditional education for planning boards. So we’re pursuing some 
education options for them, so they can have a better sense of what 
their duties and obligations are.

THE BUILDER: Are you aiming to streamline building in 
general or is there an emphasis on residential or commercial?

TANNER: We do have it broken down into residential and 
commercial, but the overall emphasis is building in general, the 
steps, and who you need to talk to. 

We’ve found that most people don’t necessarily know the path to 
take, not to mention its intricacies. So we’re focusing on the path.

THE BUILDER: As you know, the Rhode Island Builders 
Association is emphasizing drinking water and sewer infra-

structure upgrades and expansion in 
order to facilitate building. Do these 
fi gure into the “path” you mention?

TANNER: When we’re out talking 
with municipal offi cials, they often ex-
press concern about their land-use and 
development process, and how long it 
takes. What they’re really saying is that 
their zoning codes are very old, and it’s 
expensive to rewrite them.

 That’s not necessarily because of the 
lawyers, engineers and architects that 
need to be involved with it, but because 
a great deal of time must be spent work-
ing with the community, to help them 
understand proposed changes, and to 
answer their questions in public forums.

With that in mind, for the second year 
in a row now, Gov. Gina Raimondo’s 
budget dedicates $200,000 to a pilot 
program, for two or three municipalities, 
who themselves will share the cost. A 
“lean” consultant, a process-simplifi -

cation expert, will come in and help streamline the land-use and 
development processes. From there, the consultant would look at 
the particular zoning code, to make improvements favorable to 
economic development. 

THE BUILDER: You refer to the Technical Assistance for 
Municipal Zoning and Permitting Fund (TAMZP), part of the 
governor’s proposed budget. Information given to the media 
on that indicates that it’s meant to help small-business, not 
residential development.

TANNER: Well, there are several pieces to that picture, and 
some are already in place. The fi rst phase was to streamline the 
business registration and licensing processes. So 23 communities 
have already done that, and they’ve created a standard form for 
businesses.

There’s a second piece, and that has two segments, so it can be a 
little confusing. The fi rst segment is phase two (of streamlining for 
business) and the second segment is about land-use development. 

Even now, a municipality can partner with the Commerce Corp. 
It’s a $6,000 initiative. The municipality and Commerce would 
each contribute $2,000, and the Rhode Island Foundation feels so 
strongly about this that they’ll contribute the fi nal $2,000. With that 
money, the municipality can get the help it needs to develop the 
lean processes. With the help of the consultant, they’ll see what the 
process looks like now, and what it should look like in the future.

The money for the TAMZP in the governor’s propsed budget 
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will be used to start streamlining municipal zoning codes.

THE BUILDER: What other long-term goals do you have 
for DBR?

TANNER: DBR has traditionally been thought of as the agency 
that helps all businesses. In fact, we only regulate a certain number 
of businesses. We hope to make DBR a resource for all businesses. 

THE BUILDER: In addition to the lean initiatives you’ve 
outlined, do you see other ways that DBR can help when it 
comes to the critical shortage of affordable housing in Rhode 
Island, partial blame for which builders lay at the door of 
over-regulation, especially by municipalities?

TANNER: I’d just reemphasize that part of this (lean program) 
is available to municipalities now, and any of them can apply for 
that. The TAMZP (in the governor’s proposed budget) has the 
dollars for the zoning streamlining. We hope to get those dollars. 
Ideally, we’d ask for additional money to expand that program.

THE BUILDER: Boards of immediate interest to the 
residential construction industry, such as the Contractors’ 
Registration and Licensing Board (CRLB), the State Building 
Commission, and the State Fire Marshal, are now under DBR. 
What should the industry expect as a result?

TANNER: Hopefully, the legislature will approve making that 
a permanent arrangement. Right now, those boards are operating 
with DBR under a memorandum of understanding. 

If and when the arrangement is complete, we’re focusing on 

two things. First would be the building and fi re codes. As you 
know, there’s frequent confusion about when which codes apply, 
and the frustration when they’re slightly off. So we’re looking to 
fi nally resolve those issues. We’ll get the word out about which 
codes apply, so there won’t be any more confusion.

The other issue we want to deal with is inspections across the 
state. Building and fi re inspectors might interpret the code differ-
ently on a daily basis. So we hope to get them to train and work 
together so you have far more consistent inspections. 

THE BUILDER: How can the residential construction in-
dustry, and the Rhode Island Builders Association specifi cally, 
help you fulfi ll these goals?

TANNER: We’re starting a major effort to consult with all the 
state’s construction-industry associations to fi nd out which codes 
they have problems with, and about inconsistent inspections. So 
it would be extremely helpful for RIBA to collect that information 
from your members, so we can work on each and every issue.

THE BUILDER: What specifi cally would you like to com-
municate to small businesses in general and builders/remodel-
ers in particular, beyond what you’ve already said?

TANNER: If you don’t belong to a trade organization, you need 
to join one. I realize that people are working 60 to 80 hours a week, 
but sometimes you have to lift your head up, join an association, 
see what they have to say, and know that they are advocating for 
you and your business. They want to help you with problems, and 
hear any ideas you have to put forward.

I certainly thank RIBA for being a great partner, and I look 
forward to continuing to work with you all in a new way!
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115 Bourne Ave. LLC
A&K Construction Co., Inc.
A. Calcagni & Son Inc./Calson Corp.
Air Flow Inc.
Alan Menard Plumbing Inc.
Alpha Electrical Contractors Inc.
Aqua Science
Automatic Temperature Controls
Bernard Modular Homes
Bob’s Home Improvements
Bolton Corporation
Boscia & Sons Inc.
Bridgeview Construction Inc.
Ca-Gin Concrete Corporation
CallMark Restoration
Caromile Construction Inc.
Catcon LLC
CC Woodcrafters of New England
Closets Etc. LLC
Congdon Construction Inc.
Contemporary Landscaping Inc.
Corbeil Associates Inc.
Custom Built Window/Door Systems Inc.
D.E. Zeilstra
D’Ambra Realty Corporation
Dau-Haus
DeCesare Building Co. Inc.
De-Mal Associates Inc.
Diamond Painting & Home Improvement Inc.
Dionne Builders Inc.
DiPrete Engineering Associates Inc.
Domingoes Construction Company
Douglas Lumber Kitchens & Home Center
E&E Realty
Energy Geeks
Evergreen Homes Inc.
F.C. DiMauro & Associates Inc.
Fagan Door Corp.
Fitzgerald Building and Remodeling
Forcier Realty
Frank Lombardo & Sons Inc.
Gary M. Vacca Building Contractor Inc.
Gianlorenzo & Sons Construction Corp.
Gibson Building Company
Giovanni Veltri & Sons Landscaping
Gower & Co.
Greenville Insulation Co., Inc.
Hearthstone Properties LLC
Heritage Homes Inc.
Historic Renovations LLC
Housing Network of Rhode Island
Island Home Services LLC
J&J Materials/Ferreira Construction
Jacavone Mgmt Corp LLC

Jack Flynn & Sons Inc.
JML Excavation Inc.
John G. Foster Jr. Inc.
Jutras Woodworking Company
Kenko Builders Inc.
Kirby-Perkins Construction Inc.
L&L Building & Trucking Co., Inc.
L. Sweet Lumber Co. Inc.
LA Management Inc.
M. Barboza & Sons Roofi ng/Sheet Metal
M.F. Smith Associates LTD
Malm Construction Company
Mansolillo & Company
Marr Building & Remodeling
Midland Manor Apartments
Millwork One Inc.
Nation Wide Construction Corporation
Natural Resource Services
NCD Developers Inc.
Northeast Engineers & Consultants Inc.
Oldport Homes Inc.
Overhead Door Garage Headquarters
PaintWorks Inc.
Parma Doors
Picerne Real Estate Group
Porreca Constr. Custom Homes/Remodeling
Power Equipment Co.
Precision Development Inc.
Prescott H. Peirce Co., Inc.
Providence Realty Investment
RALCO Electric Inc.
Ravenswood Construction Inc.
RediFooting
Reid’s Remodeling Inc.
Richard Builders and 3D Remodeling Inc
Roofi ng Concepts Inc.
Roofi ng Doctor
Roofi ng Unlimited & Construction
RWL General Contractors
S. Desmarais Plumbing & Heating
S. Heinz Construction & Design Inc.
St. Pierre Home Improvement
Standish Brothers HVAC LLC
Stephen D. Morgan-Housewright Inc.
Stiller Distributors
Tabeley`s Construction Co., Inc.
Uncle’s Sound Systems Inc.
Vern Rainville
Wayne Electric Inc.
Wilkinson Associates Inc.
William T. Calabro Builders Inc.
Yoffe Exposition Services Inc.

streambeds and most ditches – was immedi-
ately met with litigation around the country.

Most recently, the U.S. Supreme Court 
ruled that the litigation surrounding the 
2015 WOTUS rule must be brought in 
federal district court, not circuit courts. As 
a result, a nationwide stay issued by the 
Sixth Circuit Court of Appeals in October 
2015 will soon disappear.

The Trump Administration continues 
its efforts to offi cially rescind the 2015 
WOTUS rule.

WOTUS...from page 23

the tax-reform measures were passed, it’s 
still useful, said NAHB economist David 
Logan.

“As long as clients demonstrate that they 
have used the HELOC for capital improve-
ments on their homes, they should be in 
compliance,” he said.

However, he cautioned, remodelers 
should not take the role of tax advisor for 
their clients and should recommend that 
they call their accountants before making 
the decision to take out a loan.

The Washington Post’s Kenneth Harney 
discusses the new HELOC rules in a recent 
real estate column. NAHBNow.com will 
offer a series of blog posts in the coming 
weeks about the effects of the new tax law 
on members’ businesses.

For additional information, contact Da-
vid Logan at dlogan@nahb.org. Also, see 
the interview with NAHB Assistant Vice 
President for Government Affairs J.P. Del-
more in the February edition of The Rhode 
Island Builder.

As we went to press: As part of the 
Bipartisan Budget Act of 2018, signed 
into law on Feb. 9th, Congress retroactively 
extended a number of expired energy and 
homeowner tax provisions. 

Watch for more information in our 
next issue.

HELOCS...from page 1
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Along with The Rhode Island Builder, the state’s media in recent 
months have been covering the housing shortage and its causes. In 
a statement reported in January by WPRI 12, Ms. Calder is quoted 
as saying that, between 2000 and 2010, Rhode Island “generated 
more zoning regulation than 47 other states measured per capita. 
During the same period, Rhode Island generated more land-use 
regulation than 42 other states measured per capita.”

An uphill battle in Rhode Island
As previously reported in this magazine, state and municipal 

offi cials are well aware of the housing crisis in Rhode Island, 
but have an uphill battle in dealing with the over-regulation that 
contributes to it, especially at the local level. 

The Low and Moderate Income Housing Act (LMIHA), enacted 
by the General Assembly in 1991, was supposed to be a primary 
stimulus for workforce-housing production, mandating that every 
municipality have at least 10 percent of its housing stock “afford-
able” under federal guidelines. 

Twenty-seven years later, only Woonsocket, Pawtucket, Cen-
tral Falls, Newport and New Shoreham have met that goal. Some 
offi cials in the state's smaller towns believe that 10 percent is 
unrealistic because they lack infrastructure or other elements for 
sustainable growth. 

On the regulatory front, Gov. Gina Raimondo’s administra-
tion has tried to reduce unnecessary regulations and streamline 
permitting, notably through the Offi ce of Regulatory Reform 
and the Rhode Island Commerce Corp. The governor’s proposed 
budget for 2018-19 creates a Technical Assistance for Municipal 
Zoning and Permitting Fund of $200,000 to help “cities and towns 
improve zoning regulations and development processes to spark 

economic development,” her offi ce says. The stated goal of the 
fund, however, is to help small businesses.

Reform to state rule-making does little or nothing to lift the 
regulatory foot from the brake pedal when it comes to local zoning 
and land-use practices.

In a decision handed down on January 3rd (New Castle Realty 
Company v. Dreczko), the Washington County Superior Court 
demonstrates this. 

Associate Justice Jeffrey A. Lanphear ruled that the Charlestown 
Zoning Board of Review could deny approval for a residential 
septic system, even though the state Dept. of Environmental Man-
agement had granted the landowner’s application for a wetlands 
permit.

The infrastructure factor
The Rhode Island Builders Association has long called for 

upgrading and expanding the state’s drinking-water and sewer 
infrastructure, mitigating septic-system concerns and facilitating 
residential and commercial growth.

Timothy S. Hollister, a nationally known land-use lawyer based 
in East Hartford, Connecticut, says that his state faces a similar 
housing shortage, and that anti-growth communities sometimes 
use lack of this infrastructure as a weapon.

“I’m fi ghting sewer wars all over Connecticut,” Mr. Hollister 
declares. “Some towns are using 
lack of sewer infrastructure to stop 
higher-density development. We 
sometimes fi nd them hiding ca-
pacity and fudging reports, totally 
making it up.”

On the legal side, sewers are a 
public utility, he stresses. 

“It’s like a highway. Once you 
build it, you can’t say who gets 
to use it and who doesn’t. You 
have to let people hook up. That 
principle resulted in a rule in Con-
necticut that sewer commissions 
can’t use their power to control 

land use. Sometimes we have to go to court to reinforce that.”
As in California (see “Does housing crisis threaten local land-

use controls?” The Rhode Island Builder, February 2018, page 
1), the State of Connecticut is taking measures to sidestep local 
objections to residential development, according to Mr. Hollister. 

Connecticut actually has a cabinet-level Dept. of Housing 
(DOH).

“DOH aggressively pursues a fair-housing policy,” Mr. Hollister 
explains. “They encourage housing production, both subsidized 
and for-profi t, when there is infrastructure in the right places. They 
don’t take away local zoning authority, but they make it clear that 
towns can’t put up anti-growth roadblocks. The state has tools to 
make things happen.”

Just as in the West, younger people in New England need places 
to live, and these are scarce, Mr. Hollister indicates.

 “Younger people are up and coming, and they have less toler-

Timothy S. Hollister
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ance for discriminatory conduct in housing than do the older people 
who sit on local boards,” Mr. Hollister states. “People can see that, 
where higher densities are permitted, housing prices come down. 
Here in Connecticut, I see a gradual change in attitudes for the 
better as younger people come up.”

Woefully short on housing production
Looming over the Ocean State’s housing-supply situation is the 

declaration by Rhode Island Housing, HousingWorks RI at Roger 
Williams University, and other advocates, that the state needs 
3,500 new housing units a year until at least 2025 if demand is to 
be met and prices kept within reach of anyone who isn’t rich. That 
production goal was announced in 2015, but the highest annual 
building-permit activity in this decade, so far, was in 2016, when 
1,226 permits were issued, up from 998 the previous year. 

U.S. Census Bureau statistics for 2017 were not yet available 
as of this writing. But as the clock ticks, housing prices and rents 
in Rhode Island continue to rise.

“A balanced inventory would be a six-month housing supply,” 
says Joseph Luca, president of the Rhode Island Association of 
Realtors®. “For the past year or more, we’ve been hovering around 
a four-month inventory.” 

That might not sound so bad, but it indicates a serious imbal-
ance in the market, according to Mr. Luca.

“People cannot fi nd housing in Rhode Island. Houses are sell-
ing, values are rising, but there are not enough houses to buy.”

This can create dilemmas not just for new buyers but for move-
up buyers and downsizers as well, Mr. Luca says.

“For example, you have empty nesters whose 1,600 square-
foot house is free and clear and is worth about $350,000. Now 
they want something that’s on one level, and maybe 1,000 square 
feet. With supply and prices as they are, these people are looking 
at $300,000 or more for a condominium. That doesn’t leave them 
much to live on.”

If developers could build more smaller homes on smaller lots, 
it could meet at least some of the demand for both starter homes 
and downsizers, Mr. Luca suggests.

“The average price of a home in Rhode Island is about $260,000, 
so price these smaller homes for less. With a housing supply like 
that available, our empty nesters could downsize and still have 
$100,000 in the bank,” he states.

“We simply need to create more housing.”
For more information, an important resource is the 2017 Hous-

ing Fact Book from HousingWorks. Find it online at https://www.
housingworksri.org.

Home Show's 68th year
Since 1948, RIBA has presented this landmark regional event, 

attended by thousands of your potential customers from all over 
southern New England, all interested in building or buying a new 
home, or in remodeling or decorating their existing homes. 

Every visitor is a potential new customer for you.
Over the years, hundreds of companies have exhibited their 

products and services, and have met thousands of new clients, 
at the Home Show. In the same way, many homeowners make 
the Home Show an important part of their year as they plan their 
projects for the year, and seek to meet contractors, suppliers and 
other service providers.

“The Home Show has been a consistent winner for us year 
after year. It always generates business for our home-building 
company as well as providing an opportunity for past and present 
clients to come visit us in a relaxed setting. We look forward to 
participating again in 2018," said Alexander A. Mitchell of Merid-
ian Custom Homes.

Find out more at Visit RIBAhomeshow.com, or contact Bob 
Yoffe at Yoffe Exposition Services, (800) 963-3395 or bob@
yoffeexpo.com.

HOME SHOW...from page 8
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